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• Concern over the lack of alternative 
control options especially biologicals.

• Market size

• Regulatory requirements and associated 
fees considered inhibitory to market 
development
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• Introduced June 2003

• Aim to increase availability in UK
– Better understanding of requirements

– And how to meet them

– pre- submission meetings

– Reduced fees

• PSD to develop expertise in this area
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• Reaching out to non-traditional ‘customer’

– IBMA

– Academic/research

• Support at early stages in development

• Fee structure and success rate dependent 
on quality of submission
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industry (e.g. links with DEFRA research 
funding, field trials visits, visits to 
manufacturers)
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